Starzz Team Week 11 Training Article

All About - Selling Fragrance

This campaign we are selling the New Eternal Magic Fragrance & Zoe Saldana, star of the new Avatar Hollywood 

movie.  As a special promotion we have a district drawing for a lucky customer who purchases the Eternal Magic 

fragrance and enters by filling out an Eternal Magic drawing slip and gives it to you to turn into the drawing.
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Be sure and put a Eternal Magic/Sterling Silver Fire Topaz Ring customer drawing slip in each brochure on the page 

with the Sterling Silver Fire Topaz Ring.  Have every customer who purchases the Eternal Magic fragrance with the 

Free 3 piece 

Gift Set, fill out a drawing slip for the ring.

Bring the entry slips to our sales meeting or Apr 26th meeting at 1 pm or 6:30 PM 801 W Laurel Dr, Salinas - meeting room behind Black Bear Diner, or  April 28th 6:30 PM 7255 Monterey Rd. Gilroy or April 29th in Soledad at 6:00 PM Round Table Pizza, Soledad or forward it to me and I will see that it goes into the drawing. Deadline for entry slips is April 30th.  

Carol Gordon district manager will hold drawing May 3, 2010.

YOU WIN too!  If your customer’s name is drawn – YOU TOO will WIN a 

Sterling Silver Topaz Ring!  (I offer this for Starzz Team members 

only and is not a district incentive) So, my advice is to sell as many Eternal Magic fragrances as possible and you and your customer’s chances will increase!

Take advantage of the in brochure fragrance sample on page 7.  Share with all your customers and ask them to rub their wrist across the sample to experience the beautiful scent and give them a liqui-touch sample to wear or a spritz from your demo bottle and a sample.  Remind them they are great gifts and ask for referrals!
TIPS FOR SELLING AVON FRAGRANCE

1.  Wear it yourself!

2.  Set a goal to sell 1 bottle a day

3.  Carry bottle with you for impulse purchases
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4.  Put all bottles of fragrance in the hands of reliable customers (home trial offer)

5.  Spray yourself, your brochures, your bags, or ribbons inserted in the brochures

6.  Do a market survey - what kind of fragrance does she buy, how much does she spend

7.  Offer a fragrance raffle.  ex: Buy one get one entry, buy 2= two entries.  Drawing for a basket of products.

8.  Offer a $3 coupon, redeemable by C__, toward any Avon purchase.

9.  Carry with you to sell on paydays.

10. Offer specials ex: Buy 2 get 3rd at 1/2 price.

11. Offer customers incentives, ex: if they sell 5 for you to get 1 FREE

12. Approach Beauty business ex: Hair salons, Tanning, Nail Salons etc...

13. Put a demo in there.  Give the manager $2 for each bottle sold.

14. Offer gift packaging.  And sell on the spot like department stores.

15. Suggest for men to use a "no special occasion" gift, instead of flowers.

16. Suggest that men have a bottle on hand for those pinches they get in...

17. Daughters visiting from college. Talk to dads

18. Don't let your customers’ husbands forget their anniversary.

19. Have a fragrance party.

20. Offer a discount to senior citizens and teenagers

21. Advertise a lottery ticket with each bottle

22. Point out the brochure sample

23. Remind customers that special occasions have a habit of sneaking up on you.

24. Offer a rebate: 2 box tops & receipts = $3

25. Give each helper a bottle to demo for you.

26. Bring bottle to gatherings - even PTA meetings

27. Offer a FREE product with purchase.

28. Create a fragrance basket 

29. Start a "fragrance club"  ex: offer 40-50% off every 3rd bottle of fragrance customers buys.

30. Re-canvass your neighborhood with the brochure.

31. Help your customers with "thought starters" a perfect gift for holidays, birthdays etc.

32. Remember to mention the Avon guarantee.

TIPS FROM THE FRAGRANCE FOUNDATION AND AVON'S FRAGRANCE EXPERTS

HOW TO CHOOSE A FRAGRANCE:

Try them!  But no more than three... after that, your sense of smell becomes exhausted.

Love the scent your best friend wears?  Try it yourself before you buy.  Fragrances mingle with your own body's chemistry 

and may smell different on you.

Wait at least 10 minutes before making up your mind.  Allows time for the alcohol in the scent to evaporate, and the

fragrance to blend with your own skin.  (Yes, even most expensive perfumes contain alcohol).

HOW TO WEAR FRAGRANCE:
Fragrance rises.  Don't just apply behind your ears or on your neck.  Try in the crook of your elbow, behind your knees, 

on the palms of your hands!

Once is not enough. Fragrance lasts between3-4 hours depending on the strength of the concentration (perfume lasts 

the longest, then eau de perfume, eau de toilette, and finally cologne).  You'll 

want to re-apply during the day.  Got dry skin? May need to re-apply even 

more often.
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Only spray fragrance on your hair if it is freshly shampooed, and without gels 

or sprays.  Oils, dirt and other hair products can distort the scent.  Deodorant 

soaps also can neutralize your fragrance.

ENJOY:

Don't save your fragrance for special occasions.  Wear it every day!  Fragrance 

will evaporate and change once it's opened.  Keep it fresh by storing it in a cool, 

dry place, away from the sun.  The bathroom is not the best place to keep your 

fragrance. Don't apply fragrance directly to clothing.  It might stain.  Instead, 

add a few drops to the rinse cycle of your laundry...or spray your ironing board.

Spray cotton balls with fragrance and tuck them into drawers and closets.  

Spray your sheets and pillows for the sweetest dreams!

YOU…Create your own success!  It’s totally up to YOU.  You control your earnings.

Here’s what Deborah Flores did to create sales of $1,845 in C7:

“I gave all my loyal customers coupons for 20-30% off their campaign 7 order.  I also told them they could share their coupon with a friend and I ended up with 30 customers.  No room for inventory in our house, until we redo the garage with cabinets, which we plan on doing in the near future, so it was all customer sales, I was shocked how much I ended up with.  It's the most I've ever sold in any campaign, since I've been selling Avon. I sold 19 Anew pieces.”

As I always say…YOU create your own success!

Merilyn :)
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